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The Big Picture 
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Q1 2022 M&A Activity
M&A Velocity Slows As Investors Adjust To Changing Economic Environment

To View News, Click On Source Logo

Alpine Launches Engineering 

Services Platform through 

Partnership with Waggoner 

Engineering
February 2022

ParkHub Secures Investment 

from LLR Partners

February 2022

Francisco Partners to Acquire 

IBM’s Healthcare Data and 

Analytics Assets

January 2022

Cohere Capital Completes 

Strategic Growth Investment in 

Boostability

February 2022

• U.S. technology M&A deals cooled down in the Q1 of 2022 with 1,406 closed transactions (▼18.7% YoY) representing $262.0b in value (▲28.4% YoY)(1)

• Madison Park Group observed several key themes that drove the contraction in M&A activity in during the first quarter:

– The robust deal volume appears to be related to deals signed in Q4 2021 coming to completion

– Investors are still grappling with the economic implications and impact of fiscal policy adjustments

– Record CPI increases (8.5% in March 2022) and corresponding interest rate raises have given investors pause on equity deployments 

Key Announcements & Market Events

New Mountain Capital Acquires 

Verisk’s 3E Business for up to 

$950 Million

January 2022

PE Transactions

Marlin Equity Partners Acquired 

a Majority Stake in Silobreaker

January 2022

Vista Equity Partners Leads 

+$1b Investment in Securonix

February 2022

Providence Equity Acquires Ad-

Lib.io via Portfolio Company, 

Smartly.io

January 2022

Strategic Acquisitions

Elliott, Vista Equity take Citrix 

private in $16.5b deal

January 2022

Cuadrilla Capital Acquires 

InfoDesk

March 2022

8x8 Completes Acquisition of 

Fuze for ~$250 Million

January 2022

AppLovin Completes Purchase 

of MoPub for $1.05 Billion

January 2022

Descartes Acquires NetCHB

February 2022

Smarsh Acquires Digital Safe 

Product Line from Micro Focus

February 2022

nCino Completes Acquisition of 

SimpleNexus

January 2022

Hexagon Confirms its 

Acquisition of ETQ

February 2022

Cloudflare to Acquire Area 1 

Security for ~$162 Million

February 2022

Stryker Agrees to Acquire 

Vocera Communications

January 2022

ironSource Completes Tapjoy

Acquisition

January 2022

SoFi Acquires Technisys, Digital 

Cloud-Based Banking Platform

February 2022

Clearlake Capital Completes 

Quest Software Acquisition for 

$5.4 Billion

February 2022

Sources: News publications, 451 Research’s M&A KnowledgeBase, S&P Global Market Intelligence

(1) Change in total transaction count and deal value from Q1 2022 over Q1 2021

Sale of 3E for Potential $950 

Showcases ESG’s Growing 

Influence

February 2022

Thoma Bravo To Take Anaplan 

Off The Board For $10.7b

March 2022

GTCR Announces Acquisition

of Experity

March 2022

AKKR-led Consortium Offers to 

Acquired Basware Corporation

April 2022

https://www.yahoo.com/now/cohere-capital-completes-strategic-growth-103000773.html
https://tcrn.ch/3r6gVnN
https://prn.to/3708LGM
https://bit.ly/3xdkUDe
https://bit.ly/3NUWBQo
https://bit.ly/3709iZi
https://yhoo.it/3NUWLHu
https://binged.it/3je7bn9
https://bit.ly/3DPOOOS
https://tcrn.ch/3uUh6Uw
https://yhoo.it/372SocG
https://www.yahoo.com/now/parkhub-secures-growth-investment-llr-130000103.html
https://bit.ly/3uYEFvy
https://www.crunchbase.com/acquisition/marlin-equity-partners-acquires-silobreaker--cd777bae
https://www.yahoo.com/now/smartly-io-acquires-ad-lib-140000635.html
https://www.prnewswire.com/news-releases/clearlake-capital-completes-acquisition-of-quest-301473542.html
https://www.businesswire.com/news/home/20220110005282/en/ironSource-Completes-Tapjoy-Acquisition-Increasing-Monetization-Opportunities-for-App-and-Game-Developers-and-Expanding-ironSource%E2%80%99s-Scale-in-the-Market
https://www.verdantix.com/blog/the-sale-of-3e-for-a-potential-950-million-showcases-esg-s-growing-influence-in-the-product-stewardship-market
https://techcrunch.com/2022/03/21/thoma-bravo-to-take-anaplan-off-the-board-for-10-7b/
https://newsroom.ibm.com/2022-01-21-Francisco-Partners-to-Acquire-IBMs-Healthcare-Data-and-Analytics-Assets
https://www.reuters.com/technology/elliott-vista-equity-buy-software-firm-citrix-165-bln-deal-2022-01-31/
https://www.businesswire.com/news/home/20220201005234/en/Alpine-Launches-Engineering-Services-Platform%E2%80%94Trilon-Group%E2%80%94Through-Partnership-With-Waggoner-Engineering
https://www.gtcr.com/gtcr-announces-acquisition-of-experity/
https://www.prnewswire.com/news-releases/cuadrilla-capital-acquires-infodesk-301498657.html
https://news.cision.com/basware/r/a-consortium-comprising-accel-kkr--long-path-and-briarwood-announces-a-recommended-public-tender-off,c3546422
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Tech M&A Deal Value

Tech M&A Deal Value (Q1 2022 Run-Rate)

Tech M&A Deal Count

Tech M&A Deal Count (Q1 2022 Run-Rate)

Software Transactions as % of Total M&A Deal Activity

Software M&A Dashboard
Software Deals Continues to Outpace Broader M&A Market Activity 

Despite Valuation Compression
Search for Growth Assets has Led to a Focus on Software(1)…

Sources: Pitchbook, 451 Research’s M&A KnowledgeBase, S&P Global Market Intelligence 

(1) Total transaction counts in North America and Western Europe

(2) % of completed software transactions based on count of Q1 2022 software and technology transactions

(3) Global technology-telecom deal count and transaction volume

(4) Median EV / TTM Revenue deal multiples from software transactions in North America and Europe

…has Led to a Strong Marketplace with a High Velocity of Transactions(3) …

Median EV / TTM Revenue Multiples

2021 Average: 4.10x

2020 Average: 2.65x

2019 Average: 2.98x

+29.5% Growth of 

Overall Transactions

+65.6% Growth of 

Overall Transactions

…while Increasingly Dedicated and Competitive Sponsor Involvement(2)…

…However Macroeconomic Concerns are Driving Valuation Compression(4)

Sponsor

Add-On

Private Strategic

Public Strategic

48.8% PE / VC 

involvement in 

Q1 2022 

software M&A
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MPG-Tracked Public Software Universe Acquisitions
Corporate & Business Solutions Transactions from 2019 – Q1 2022

Corporate & Business Solutions Select Public Buyers

$136,802

$81,089

$15,339 $14,140
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Human
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& Legal

Buyer
Total Disclosed 

Transaction Value

Total Transaction 

Count

$50,017 9

$44,773 3

$28,096 3

$19,669 3

$10,084 3

$6,182 6

$4,975 1

$4,310 4

$3,349 6

$2,789 4

Deal Count (#) Volume ($ in millions)

Sources: Pitchbook, S&P Capital IQ

(1) Acquired by Intercontinental Exchange (NYSE:ICE) on May 4, 2022

(1)
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Buyer
Total Disclosed 

Transaction Value

Total Transaction 

Count

$30,825 3

$3,951 2

$2,625 2

$2,284 8

$2,050 5

$1,973 6

$1,910 2

$1,816 2

$1,673 2

$1,431 3

MPG-Tracked Public Software Universe Acquisitions
Industrial Software Transactions from 2019 – Q1 2022
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Select Highly Acquisitive Public BuyersIndustrial Software

Deal Count (#) Volume ($ in millions)

Sources: Pitchbook, S&P Capital IQ
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Buyer
Total Disclosed 

Transaction Value

Total Transaction 

Count

$25,119 5

$12,917 4

$5,953 2

$1,882 6

$769 4

$585 4

$473 2

$450 2

$406 5

$347 5

MPG-Tracked Public Software Universe Acquisitions
Healthcare & Life Sciences Transactions from 2019 – Q1 2022

Healthcare & Life Sciences

$49,275

$1,521 $1,435 $1,356
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Select Highly Acquisitive Public Buyers

Deal Count (#) Volume ($ in millions)

Sources: Pitchbook, S&P Capital IQ
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MPG-Tracked Public Software Universe Acquisitions
Business Infrastructure Solutions Transactions from 2019 – Q1 2022

Business Infrastructure Solutions

$118,734

$11,749 $10,949
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Payments Cybersecurity Data Providers &

Infrastructure

Business Intelligence &

Analytics

Select Public Buyers

Buyer
Total Disclosed 

Transaction Value

Total Transaction 

Count

$43,233 5

$28,448 4

$13,630 6

$6,600 2

$6,589 2

$5,940 8

$3,038 5

$2,987 6

$2,528 9

$2,320 9

Deal Count (#) Volume ($ in millions)

Sources: Pitchbook, S&P Capital IQ
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Buyer
Total Disclosed 

Transaction Value

Total Transaction 

Count

$6,296 1

$2,376 11

$2,252 1

$2,151 10

$2,072 1

$1,636 7

$353 5

$284 5

$238 2

$200 1

MPG-Tracked Public Software Universe Acquisitions
IT Services Transactions from 2019 – Q1 2022

Sources: Pitchbook, S&P Capital IQ
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Select Notable Active Financial Buyers
Leading Firms Continue to Rapidly Deploy into Quality Assets

Investor
Q1 2022 

Deal Count(1) AUM Dry Powder Notable 2022 Software / Technology Platform Investments

44 $8.0b $2.6b

24 $40.0b $18.4b

23 $93.0b $9.6b

20 $72.0b $3.6b BETA+

18 $7.2b $6.6b

18 $88.0b $15.7b

12 $11.0b $5.6b

11 $24.2b $10.5b

10 $103.0b $9.4b

8 $3.0b $1.4b

Total 188 $449.4b $83.4b

Sources: Pitchbook, S&P Capital IQ

(1) Inclusive of add-ons, tuck-ins, minority investments, and pending acquisitions / investments
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Deals Update by Sector

II.
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EV / Revenue EV / EBITDA

Acquirer Target Date MPG Subsector Transaction Size Valuation Metrics

Mar-22 Compliance & Legal $2,680 4.92x 19.9x

Mar-22 Accounting & Fintech $10,700 18.07x n/a

Feb-22
Communication & 

Collaboration
n/a n/a n/a

Feb-22 Compliance & Legal $375 3.44x 12.5x

Feb-22 Compliance & Legal Conf. Conf. Conf.

Jan-22 Accounting & Fintech $240 n/a n/a

Jan-22 Accounting & Fintech $934 19.95x n/a

Jan-22 MarTech $400 4.94x n/a

Jan-22
Communication & 

Collaboration
Conf. Conf. Conf.

Jan-22 Accounting & Fintech $1,050 4.82x n/a

Average 9.01x 26.0x

Notable Transactions in Q1 2022
Corporate & Business Solutions Software
$ in millions

Sources: Pitchbook, Capital IQ, corporate websites, press releases, LinkedIn

(1) Imprivata is a portfolio company of Thoma Bravo

MPG Advised
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EV / Revenue EV / EBITDA

Acquirer Target Date MPG Subsector Transaction Size Valuation Metrics

Mar-22 Industrial Tech $1,018 n/a n/a

Feb-22 Industrial Tech $1,200 16.00x 45.7x

Feb-22 Industrial Tech Conf. Conf. Conf.

Feb-22
Commerce & Supply 

Chain Tech
$100 n/a n/a

Feb-22
(1) Commerce & Supply 

Chain Tech
n/a n/a n/a

Feb-22
Commerce & Supply 

Chain Management
$211 4.63x n/a

Jan-22 Compliance & Legal $950 n/a n/a

Jan-22
Commerce & Supply 

Chain Management
$100 n/a n/a

Jan-22 Industrial Tech $96 n/a n/a

Jan-22
Commerce & Supply 

Chain Management
$500 n/a n/a

Average 10.34x 28.7x

Notable Transactions in Q1 2022
Industrial Software
$ in millions

Sources: Pitchbook, Capital IQ, corporate websites, press releases, LinkedIn

(1) Fortna is a portfolio company of Thomas H. Lee Partners

MPG Advised
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EV / Revenue EV / EBITDA

Acquirer Target Date MPG Subsector Transaction Size Valuation Metrics

Mar-22
Business Intelligence & 

Analytics
$1,700 8.79x n/a

Mar-22 Cybersecurity $525 n/a n/a

Mar-22 Cybersecurity $617 15.43x n/a

Mar-22 Cybersecurity $5,400 14.75x(1) n/a

Feb-22
Data Providers & 

Infrastructure
$5,400 n/a 10.9x

Feb-22
Data Providers & 

Infrastructure
$400 20.00x n/a

Feb-22 Cybersecurity $350 3.27x n/a

Feb-22 Payments $290 n/a n/a

Feb-22 Cybersecurity $1,800 1.40x 13.8x

Jan-22 Cybersecurity $500 n/a n/a

Average 10.61x 12.4x

Notable Transactions in Q1 2022
Business Infrastructure Solutions
$ in millions

Sources: Pitchbook, Capital IQ, corporate websites, press releases, LinkedIn

(1) EV / ARR
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EV / Revenue EV / EBITDA

Acquirer Target Date MPG Subsector Transaction Size Valuation Metrics

Mar-22
Healthcare Software & 

Data
$248 n/a n/a

Mar-22 Healthcare Services $1,200 n/a n/a

Mar-22
Healthcare Software & 

Data
n/a n/a n/a

Mar-22 Life Sciences Software n/a n/a n/a

Feb-22 Healthcare Services $3,090 13.19x n/m

Feb-22(1)
Healthcare Software & 

Data
$100 n/a n/a

Feb-22(2)
Healthcare Software & 

Data
n/a n/a n/a

Jan-22 Healthcare Services $55 7.33x 12.2x

Jan-22 Healthcare Services $1,200 n/a 20.5x

(HC Data & Analytics Asset)

Jan-22
Healthcare Software & 

Data
$1,000 n/a n/a

Average 10.26x 12.2x

Notable Transactions in Q1 2022
Healthcare & Life Sciences Software
$ in millions

Sources: Pitchbook, Capital IQ, corporate websites, press releases, LinkedIn

(1) Definitive Healthcare is a portfolio company of Advent International

(2) Symplr is a portfolio company of Clearlake Capital
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EV / Revenue EV / EBITDA

Acquirer Target Date MPG Subsector Transaction Size Valuation Metrics

Mar-22 IT Services $232 6.73x n/a

Feb-22 IT Services $30 1.99x n/a

Feb-22 IT Services n/a n/a n/a

Jan-22 IT Services $165 n/a n/a

Jan-22 IT Services $52 n/a n/a

Jan-22 IT Services n/a n/a n/a

Jan-22 IT Services n/a n/a n/a

Jan-22 IT Services n/a n/a n/a

Jan-22 IT Services n/a n/a n/a

Jan-22 IT Services n/a n/a n/a

Average 3.91x n/a

Notable Transactions in Q1 2022
IT Services
$ in millions

Sources: Pitchbook, Capital IQ, corporate websites, press releases, LinkedIn
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Q1 2022 MPG Deals Spotlight

III.
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Intellect Receives Majority Investment from Strattam
February 2022

Transaction Highlights

▪ Intellect is a disruptive no-code industrial 

compliance SaaS platform spanning key 

regulatory frameworks including FDA, ISO, 

OSHA and EPA

▪ Highly configurable cloud-based quality 

management system (QMS) and 

environmental, health & safety (EHS) 

software sits on top of Intellect’s dynamic 

no-code platform

▪ Intellect services the mid-market and 

enterprises in highly regulated industries, 

including manufacturing, medical device, 

pharma and laboratories

Market Relevance

Industrial Technology
Quality Management 

Systems (QMS)

Environmental, Health, and 

Safety Technology (EHS)

“We decided to work with Madison Park Group because of their integrity, commitment and 

deep knowledge and expertise in the industrial compliance and EHSQ sectors. Their strategic 

and tactical advice and network of close relationships with the right buyers and investors 

were critical in achieving this exceptional outcome for Intellect. They go the extra mile to get 

the right story, strategic messaging and growth opportunity while collaborating closely with 

management and the Board of Directors. Thanks to their dedicated effort, I truly believe 

Intellect has found a great partner for its next phase of continued growth.”

— Romeo Elias, Co-Founder & CEO of Intellect

About the Deal

▪ Founder-led business seeking partner to 

continue organic growth momentum, 

product innovation and M&A

▪ Superior outcome and unique positioning -

at the cornerstone of multiple MPG software 

practices, including:

✓ Manufacturing 

✓ Engineering

▪ Selected Strattam Capital as the preferred 

partner due to their conviction in (i) growing 

mid-market EHSQ compliance needs, (ii) 

rapid remote digitization and (iii) cultural fit

Financial Sale

In Partnership with Founding Team

CONTACTS

Gabriel Lechner

Analyst

Email | LinkedIn

Ralph Verrilli

Managing Director

Email | LinkedIn

Rohan Khanna

Managing Director

Email | LinkedIn

James Tomasullo

Senior Associate

Email | LinkedIn

https://www.linkedin.com/in/glechner/
mailto:glechner@madisonparkgrp.com
mailto:rverrilli@madisonparkgrp.com
https://www.linkedin.com/in/ralphverrilli/
mailto:rkhanna@madisonparkgrp.com
https://www.linkedin.com/in/rohan-khanna-18788bb/
mailto:jtomasullo@madisonparkgrp.com
https://www.linkedin.com/in/jamestomasullo/
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Privacy & Security Software Healthcare
Governance, Risk & 

Compliance

Frank Schiffer

Analyst

Email | LinkedIn

Transaction Highlights

▪ Compliancy Group is a leading provider of 

healthcare compliance software, offering a 

cloud-based solution for healthcare 

organizations and vendors serving the 

healthcare industry to manage HIPAA, OSHA, 

and more regulatory frameworks

▪ Bootstrapped since its founding, the Company 

has experienced rapid growth due to the 

comprehensive nature of its compliance 

management platform which spans pain-points 

from audit management, gap analysis & 

remediation, employee training, and more

Market Relevance

“The team at Madison Park Group exceeded our expectations. They brought a wealth 

of experience, knowledge, and a deep understanding and appreciation of the unique 

aspects of our business. They were great in guiding us in complex discussions and 

delivered an outstanding outcome for our shareholders and employees. I would 

highly recommend them.”

— Marc Haskelson, President & CEO, Compliancy Group

About the Deal

▪ Bootstrapped business with strong historical 

growth seeking a partner to help scale 

compliance offerings

▪ MPG was engaged due to its track record and 

deep coverage in the compliance & risk 

management software ecosystem, as well as its 

deep relationships with financial sponsors

▪ Selected Aldrich Capital Partners as the preferred 

partner due to the potential for long-term value 

creation for the Company’s shareholders and 

management

Financial Sale

In Partnership with Founding Team

CONTACTS

Jonathan Adler

Managing Director

Email | LinkedIn

Sean Stouffer

Senior Associate

Email | LinkedIn

Compliancy Group Receives $75 Million Investment
February 2022

mailto:fschiffer@madisonparkgrp.com
https://www.linkedin.com/in/frank-schiffer/
mailto:jadler@madisonparkgrp.com
https://www.linkedin.com/in/jonathan-adler-7107b34/
mailto:sstouffer@madisonparkgrp.com
https://www.linkedin.com/in/sean-stouffer-94a08789/
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Corporate & Business 

Solutions
Data & Analytics Food & Beverage Software

Transaction Highlights

▪ Andavi Solutions, a beverage alcohol software and data 

analytics technology company has completed the 

acquisition of Digitalrep, a leading provider of retail 

pricing, merchandising and category management 

solutions

▪ Andavi is backed by Endeavour Capital, a private 

investment firm founded in 1991 focused on partnering 

with middle market companies to help them achieve 

ambitious growth objectives. Endeavour is an 

experienced investor across the food and beverage, 

supply chain services, and technology sectors

▪ Andavi Solutions offers an integrated suite of technology 

solutions to provide insights, drive superior sales 

execution and decision-making across the supply chain

Market Relevance

“We are extremely excited about Digitalrep’s solutions offerings and growth 

potential. Madison Park Group continues to be a great partner driving our M&A 

initiatives and has been an excellent resource for us to navigate the F&B and CPG 

solutions ecosystem.”

— Lisa Whinnie, CEO, Andavi Solutions

About the Deal

▪ The acquisition of Digitalrep adds the 

leading pricing portal and a 

sophisticated category management 

platform to Andavi’s suite of solutions, in 

addition to bringing many notable new 

customers

▪ Expands Andavi’s presence within 

beverage alcohol, while creating 

significant opportunity in broader food 

& beverage and CPG

▪ Digitalrep marks the second acquisition 

for Andavi, after completing the 

acquisition of GreatVines, a sales 

execution and data platform for the 

beverage alcohol industry in 2021

Acquisition Of

In Partnership with Endeavour Capital

CONTACTS

Andavi Solutions has Acquired Digitalrep
February 2022

Rohan Khanna

Managing Director

Email | LinkedIn

Frank Schiffer

Associate

Email | LinkedIn

James Tomasullo

Senior Associate

Email | LinkedIn

mailto:rkhanna@madisonparkgrp.com
https://www.linkedin.com/in/rohan-khanna-18788bb/
mailto:fschiffer@madisonparkgrp.com
https://www.linkedin.com/in/frank-schiffer/
mailto:jtomasullo@madisonparkgrp.com
https://www.linkedin.com/in/jamestomasullo/
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Sematell Acquired by PINOVA Capital
January 2022

Transaction Highlights

▪ Sematell is a leading provider of multi-

channel response management software 

for enterprise contact centers and 

customer service organizations

▪ PINOVA Capital is an independent private 

equity firm investing in high-growth mid-

market companies in the sectors of 

industrial technology and information 

technology in German-speaking regions

▪ IMCap Partners is an investment firm 

headquartered in Düsseldorf, Germany, 

focused on investing in small and 

medium-sized technology companies

Market Relevance

Corporate & Business 

Solutions
Contact Center Software AI-Enabled Solutions

“The MPG team did an extraordinary job in crafting the equity story. Their deep 

insights into the business helped tremendously in the process. They could really 

explain Sematell to buyers with all the niche characteristics and hence helped us to 

focus on exactly the right parties in the later stages of the process.”

— Jens Weiss, Partner at IMCap Partners

About the Deal

▪ Sponsor-backed business to provide 

liquidity for select shareholders while 

allowing for continued growth

▪ Heavily pursued by both financial sponsors 

and strategic acquirers as the business 

provided market-leading technology in the 

contact center software market

▪ Selected PINOVA as the preferred partner 

given a shared vision for the next stages of 

the Company’s growth and long-term value 

creation for all stakeholders

Financial Sale

In Partnership with IMCap Partners

CONTACTS

Jon Adler

Managing Director

Email | LinkedIn

Frank Schiffer

Analyst

Email | LinkedIn

Sean Stouffer

Senior Associate

Email | LinkedIn

mailto:jadler@madisonparkgrp.com
https://www.linkedin.com/in/jonathan-adler-7107b34/
mailto:fschiffer@madisonparkgrp.com
https://www.linkedin.com/in/frank-schiffer/
mailto:sstouffer@madisonparkgrp.com
https://www.linkedin.com/in/sean-stouffer-94a08789/
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FileTrail Secures Debt Financing from Espresso Capital
January 2022

Transaction Highlights

▪ FileTrail’s SaaS-enabled platform provides 

end-to-end information lifecycle 

management capabilities spanning both 

physical and electronic records, including 

capabilities for digital file transformation, 

custom retention policies and information 

taxonomies, and information risk 

management

▪ Espresso Capital empowers companies 

with innovative venture debt solutions

Market Relevance

Corporate & Business 

Solutions
Information Governance Records Management

“The Madison Park Group team combined deep information governance domain 

knowledge with hands-on process execution to help us think through our strategic 

alternatives and guide us through the fundraising process. They worked tirelessly to 

get the right outcome for us. We are very pleased with the service that MPG delivered 

and look forward to working with them again in the future.”

— Darrell Mervau, Co-Founder & President, FileTrail

About the Deal

▪ Founder owned business seeking to secure 

debt financing to fund new product 

initiatives and accelerated growth

▪ Heavily pursued by both alternative lenders 

and banks as business provided an 

attractive financial profile and market-

leadership in the information governance 

space

▪ Selected Espresso as the preferred partner 

given shared strategic vision and flexible 

terms 

Debt Placement

In Partnership with the Founding Team

CONTACTS

Christian Vansant

Managing Director

Email | LinkedIn

Bobby Andreozzi

Associate

Email | LinkedIn

mailto:cvansant@madisonparkgrp.com
https://www.linkedin.com/in/christianvansant/
mailto:bandreozzi@madisonparkgrp.com
https://www.linkedin.com/in/bobbyandreozzi/
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•t

About Us

IV.
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$30+
BILLION IN DEAL VALUE

Growth Stage
FOCUSED ON TRANSACTIONS WITH $100-500 MILLION ENTERPRISE VALUE

30%+
REPEAT CLIENTS (1)

22
DEDICATED ADVISORS

200+
COMPLETED TRANSACTIONS

(1) Calculated as total clients divided by clients completing more than one transaction with MPG 

over client relationship, inclusive of investor relationships

(2) Select deals completed in the last ten years

We specialize in impacting 

growth strategies to optimize 

shareholder value creation

We partner with global 

technology clients across North 

America and Europe

We marry thoughtful corporate 

strategy planning with stalwart 

transactional execution

E X P E R T I S EF O C U S S T R A T E G Y

Domain experts with active 

relationships across +1,500 

global investors

R E S O U R C E S

25

40%+
SPONSOR-BACKED CLIENTS

~30%
CROSS-BORDER DEALS (1)

Madison Park Group
Advisors to the Technology Economy

Our Deep Sector Expertise Drives 

Better Outcomes (2)

Industrial 

Software

Enterprise Software 

& Technology

Healthcare & 

Life Sciences

Tech-Enabled & 

Business Services

37%

31%

23%

8%
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Senior Leadership Team
20+ Years Average Investment Banking & Technology Advisory Experience

Jonathan Adler

Managing Director

Email | LinkedIn

Jeff Herriman

Managing Director

Email | LinkedIn

Rohan Khanna

Managing Director

Email | LinkedIn

Michael Magruder

Managing Director

Email | LinkedIn

R. Drew Ogden

Managing Director

Email | LinkedIn

Christian Vansant

Managing Director

Email | LinkedIn

Ralph Verrilli

Managing Director

Email | LinkedIn

Highlight Areas of Expertise

✓ EHSQ Tech

✓ Healthcare & Life Sciences Tech

✓ Non-Profit & Member Management 

Software

Highlight Areas of Expertise

✓ Construct Tech

Highlight Areas of Expertise

✓ Construct Tech

✓ Robotics

Highlight Areas of Expertise

✓ Manufacturing Software

✓ Supply Chain Tech

✓ Sponsor Coverage

Highlight Areas of Expertise

✓ Engineering Software

✓ Manufacturing Software

✓ IIoT

Highlight Areas of Expertise

✓ Healthcare & Life Sciences Tech

✓ Managed IT Services

✓ Supply Chain Tech

Highlight Areas of Expertise

✓ Cybersecurity

✓ Managed IT Services

✓ Marketing Tech

Scott Boutwell

Managing Director

Email | LinkedIn

Highlight Areas of Expertise

✓ Construct Tech

✓ EHSQ Tech

mailto:jadler@madisonparkgrp.com
https://www.linkedin.com/in/jonathan-adler-7107b34/
mailto:jherriman@madisonparkgrp.com
https://www.linkedin.com/in/jshcorpdev/
mailto:rkhanna@madisonparkgrp.com
https://www.linkedin.com/in/rohan-khanna-18788bb/
mailto:mmagruder@madisonparkgrp.com
https://www.linkedin.com/in/mmmagruder/
mailto:dogden@madisonparkgrp.com
https://www.linkedin.com/in/rdrewogden/
mailto:cvansant@madisonparkgrp.com
https://www.linkedin.com/in/christianvansant/
mailto:rverilli@madisonparkgrp.com
https://www.linkedin.com/in/ralphverrilli/
mailto:sboutwell@madisonparkgrp.com
https://www.linkedin.com/in/scottboutwell/
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Select Recent Transactions
Right People, Right Narrative, Right Time

Click here for our full transaction list

Strategic Sale

VC-Backed

Financial Sale

PE-Backed

Strategic Sale

Founding Team

Financial Sale

PE-Backed

Financial Sale

PE-Backed

Strategic Sale

Founding Team

Strategic Sale

PE-Backed

Minority Investment

Founding Team

Strategic Sale

PE-Backed

Financial Sale

Founding Team

Financial Sale

Founding Team

Strategic Sale

Founding Team

Strategic Sale

Founding Team

Merger With

Founding Team

Strategic Sale

VC-Backed

Financial Sale

PE-Backed

Financial Sale

Founding Team

Financial Sale

Founding Team

https://www.madisonparkgrp.com/transactions/
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See our 2021 Report

Manufacturing Tech

Uncompromising Dedication to Thought Leadership
Follow us on LinkedIn for Upcoming Reports and Analysis

See our 2021 Report

EHSQ

Cybersecurity

See our 2021 Report

See our 2022 Report

Construct Technology

See our 2022 Report

Engineering Technology

See our 2022 Report

Life Sciences Software Supply Chain Planning

See our 2021 Report

Procurement Technology Market Coverage

See our 2022 Public Good Primer

Member Management Software

Marketing Tech

Click here to follow us on LinkedIn

Supply Chain Execution

See our 2022 Report

Click here to see all our publications

See our Q1 2022 Public Markets Report

https://hubs.li/H0YwSK80
https://url.emailprotection.link/?b5BfsVYwyxjusxUaBcZOU90Ms2ciXssOUQX4mgKPp45uuWOOJldUxcoy7yrzr-RHFRrAsdVHCS5qhEC-O8G3heXj-uk5WtO3jldYCGA7aQ4F6HAWu6uDPgD25EkuQ6LzwMXFxaGaSFMQ9BF2pp6Ht9oLWW_NVNb37RSsll2TLonn1N7tHh6xIdS8NWsnSjvcigtjISDdKZgnJ1rPiiWreg31fYI5lMiU6X2K6MBynFdo13d3psRK7DFwhvvfeKtX026N6h4pZyyjRf3cEMl3mmqThVzhaXqqmFQck6gWXJpaMm4YgahzC53prcmCILj2b1voVHSQRxv6tzkV49_mAJfX_Dg46UDeIyctirpdBGKGbuf_N3HEa9Eq5sio4Shtfs4G66sUoaPtHGXlkzaWP7KeoGo4dwo0fgYuew-QPtz0s6wf88RoPcOW-o6Kn6ZPgXtRPA0nEaiPKYj4mpM7c8RyLjSdHFBUcdL9EgjJpz0JrMPlTnBNHLmsTwcLhfBqTeuQyW6-WAaRWWJ3D3AobycRozjV-qRCIwJzk5XVS1pk~
https://docsend.com/view/2tg6qv2rs9y3hgwi?utm_campaign=December%202021%20Cybersecurity%20Market%20Update&utm_medium=email&_hsmi=190241519&_hsenc=p2ANqtz--kwrdErIKegbONS1aZd9H3S4d2VVDGD5IqnAgdlG3M6X1C3fBnEoGUNbUbUY-xGtjYt_arSmcTvx4qiczbRUDsmN9Ks9v3VWf6tcLNVb0Vn497jm8&utm_content=190241519&utm
https://docsend.com/view/nutgqivcxzeg5v8k
https://docsend.com/view/she5yd479evwk3bn
https://docsend.com/view/22b3sxhdt77qbr7k
https://docsend.com/view/aqfuik9k6tshwfg3
https://docsend.com/view/9ma98rh2ubzwfhc5
https://www.linkedin.com/company/madison-park-group/
https://docsend.com/view/2fpkq4esc996j22g
https://www.madisonparkgrp.com/insights/
https://docsend.com/view/jgmrpjyatkes6b7b
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This presentation has been prepared by Madison Park Group and may only be used for informational purposes. This presentation is not intended to be taken by, and should not be taken by, any

individual recipient as investment advice, a recommendation to buy, hold or sell any security, or an offer to sell or a solicitation of offers to purchase any security. Past performance may not be

indicative of future results. Different types of investments involve varying degrees of risk, and there can be no assurance that the future performance of any specific investment, investment

strategy, or product made reference to directly or indirectly in this document, will be profitable, equal any corresponding indicated historical performance level(s), or be suitable for your

portfolio. Acceptance of this information further constitutes your acknowledgement and agreement that Madison Park Group does not make any express or implied representation or warranty

as to the accuracy or completeness of the information contained herein and shall have no liability to the recipient or its representatives relating to or arising from the use of the information

contained herein or any omissions therefrom. Any use, disclosure, distribution, dissemination, copying or reproduction of this information without prior written consent or approval from

Madison Park Group is strictly prohibited. Any third-party trademarks, service marks, logos, and trade names included in the report are property of their respective owners.

Madison Park Group, LLC provides independent financial advice on mergers, acquisitions, financial restructurings, private capital raising and similar corporate finance matters. Madison Park

Group is not a retail broker-dealer. This communication is not intended for retail consumption. The firm does not conduct underwriting activities, provide research or analyst reports or solicit or

carry accounts for, or offer or sell securities products to retail customers. Madison Park Group is regulated by the Financial Industry Regulatory Authority, Inc. (”FINRA”) as a FINRA Member Firm.

The information and services provided in this presentation are not provided to and may not be used by any person or entity in any jurisdiction where the provision or use thereof would be

contrary to applicable laws, rules or regulations of any governmental authority or regulatory or self-regulatory organization or where Madison Park Group is not authorized to provide such

information or services.

Sources & Notes

Data Sources

1. Pitchbook

2. S&P Capital IQ

3. Tracxn

4. LinkedIn

5. Public company releases, 

filings, and earnings transcripts

Journals & Other Media

1. CISION

2. TechCrunch

3. Globe Newswire

4. Yahoo!

5. Forbes

6. Businesswire

7. GTCR

8. Verdantix

9. Wall Street Journal

10. Reuters

11. IBM

Company References

1. Miscellaneous company and 

press releases

Disclosures

New York

3 Park Avenue, 31st Floor

New York, NY 10016

Massachusetts

101 Federal Street, Suite 1900

Boston, MA 02110
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Sources & Disclosures
Madison Park Group LLC


